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Sharp Edge LLC
P.O. Box 1178


Mentor, OH 44061
(440)668-5698
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December 10, 2013
To Whom It May Concern:
We started advertising with The Blue Book back in November of 2011.  We decided we wanted to expand into the commercial market and ran across The Blue Book.  At that time we really didn’t know much about The Blue Book, we had heard of it before but never really knew what it was.  We got Hooked up with Bob Larosa “Blue Book Bob” and decided to do some advertising. 
At first we started small with smaller ads just to see what kind of results we would get. After a short period of time we were already seeing results. We were talking with General Contractors, Property Maintenance Companies, Government Agencies, Commercial property owners, etc… We were quoting work for people almost immediately after signing up.  I can’t remember what exactly our first job was but have done thousands and thousands of dollars of work from leads we have received from The Blue Book since signing up.  The ads have more than paid for themselves. Since first signing up we have upgraded our ads, moved to the top of the list to get even more exposure.  

We have also built a lot of relationships with numerous people including “Blue Book Bob” since signing up.  The program that The Blue Book has come up with is a great concept. The networking is awesome, the leads are awesome, and it’s just an all-around great program. Just like any advertising, you still do have to do your part though. The Blue Book gets you on front of who you need to be in front of. You still have to sell the work, but to us that’s the easy part.  I would recommend The Blue Book to anyone. Unless you are a competitor, then I would tell you not to sign up. We don’t want you taking work away from us, Ha Ha.  
Thank you,
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Robert Kennedy/Co-Owner


